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S O L U T I O N S  F O R  E V E R Y  P A L L E T ®

1800 425 438
www.toyotamaterialhandling.com.au

Introducing the Bravi range of elevated work platforms - exclusive 
to Toyota Material Handling.

With a maximum working height of 5.3m, the Bravi Sprint is perfect 
for retail stores where space is at a premium. Fully drivable, Bravi 
Sprint speeds up the process reaching highly positioned goods 
and merchandise. It also increases safety by eliminating the need 
to manually handle goods up and down ladders.

Bravi Lui 460 (max working height 6.6m) and Bravi Leonardo (max 

working height 4.9m) are tailor-made to meet a variety of needs 
in the building industry by eliminating the need for scaffolding, 
scissor lifts and normal push-around units.

Able to fit through standard doorways and be driven at full 
height, Bravi platforms allow one person to easily do a job safely, 
quickly and efficiently.

And best of all Bravi come fully backed by Toyota Material 
Handling, your guarantee of outstanding customer support.

280kg capacity

BRAVI SPRINT
115kg hood tray

90kg material tray capacities

BRAVI LEONARDO HD
180kg Capacity

BRAVI LUI 460 

BRAVI LEONARDO HD

WORK FAST, WORK SAFE AND ELIMINATE
THE RISK OF LADDERS AND SCAFFOLDING

http://www.toyotamaterialhandling.com.au/
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4 Company profi le
Established in 2006 by a 20 year old diesel mechanic, Matthew Walsh, 
WALSH Equipment Services has now grown into the WALSH Group, which 
comprises WALSH Equipment Services, WALSH Engineering, and Vic 
Heavy Haulage.

FEATURES

6 Lighting 
Innovation in lighting equipment continues, 
including the increasing ef� ciency and output of LED technology, as 
well as the development of lithium-ion battery technology, which when 
combined with LED lighting, has the potential to deliver substantial 
bene� ts, writes HARTLEY HENDERSON.

JLG’s recently-launched Metro-POD Lighting Tower – the 
newest addition to the company’s popular ‘Metro Series’ – not 
only provides users with the latest in light tower technology, 
but the added peace of mind of knowing the model has been 
purpose-built in accordance with ISO 9001 standards.
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PROFILE

Established in 2006 by a 20 year old diesel mechanic, Matthew Walsh, WALSH Equipment 
Services has now grown into the WALSH Group which comprises WALSH Equipment 
Services, WALSH Engineering, and Vic Heavy Haulage. Hartley Henderson writes.

Strong focus on 
customer support a key 
to impressive growth

The WALSH Group works with 
some of the biggest names across 
the mining, construction and 

industrial plant sectors.
Over 80 staff  are employed across areas 

such as truck service and repairs, design 
and fabrication, crushing and screening 
equipment, sand blasting and spray paint-
ing, and asphalt equipment repairs, plus 
heavy haulage transportation. To eff ective-

ly manage this broad range of operational 

areas, a wide variety of skills are necessary 
including boilermakers, fi tters, diesel me-
chanics and hydraulic technicians.

A diverse range of hire equipment is 
also offered, particularly in relation to 
the crushing and screening industry, 
where equipment such as cone crushers, 
jaw crushers, screeners and conveyors 
are available. Other hire equipment 
includes scissor lifts, telehandlers and 
forklifts together with weld generators, 

Hytorc hydraulic spanners, trailers and 
sand blasters.

National Sales Manager, Darin Compt, 
said that while the company is based 
at Laverton in Victoria, and most of its 
work is contained in the South-East of 
Australia, equipment is regularly hired all 
over the country.

“We provide full pre-hire services and 
demonstrations on how to use all our equip-
ment and our expert service technicians are 
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available 24/7 to attend to machinery, con-
duct maintenance, or resolve any issues in or-
der to minimise downtime. WALSH has the 
largest independent emergency breakdown 
service team in Victoria,” he said.

“Maintenance and preventative services 
are provided to keep quarry, mine or 
industrial plant running smoothly. In 
addition, we design and maintain a variety 
of equipment for the concrete industry – 
from large steel structures to pipe work, 
safety guarding, access ladders, chutes 
and conveyors.

“WASLH Equipment Services provides 
a one-stop-shop for design (utilising 
AutoCad and 3D Solidworks), construction, 
maintenance, repair, and equipment hire. 

“Our service trucks are fully set up with 
cranes, air compressors and generators, 
while the service trailers are equipped 
with oil tanks and pumping gear, as well 
as waste oil recovery pumps and tanks to 

ensure fast and eff ective onsite servicing 
together with assistance in dealing with 
emergency breakdowns and onsite repairs.”

Success factors
Darin believes that there are three very 
important factors in establishing and 
operating a successful equipment hire 
company: your equipment, your people, 
and your support. 

“It is imperative that you provide 
reliable machinery that people can trust 
to effectively undertake the project. 
In addition, you need a team that is 
knowledgeable about the product, 
about the market, and which is open to 
listening and ensuring that the needs of 
the customer are met because no two 
projects are identical,” he told Hire & 
Rental Australasia.

“Also, as backup, you need the right 
support staff , maintenance team and parts 

available – there is no point in having great 
gear if it’s not maintained and able to be 
used when needed.”

Darin points out that as it becomes 
harder for organisations to obtain capital 
to purchase machinery, hire becomes a 
valuable option. 

“Th is causes an increase in demand, 
especially at peak times of the year for 
screening and crushing, when supply 
of equipment is limited. Th erefore, it is 
important that organisations have the 
highest quality, well maintained equipment 
in their fl eet,” he said.

In relation to challenges facing the 
industry, Darin believes environmental 
issues will increasingly be a major factor 
affecting projects in the 21st century, so 
it is important to ensure that operations 
are conducted in a sustainable manner 
that minimises the possibility of nega-
tive impacts. 

PROFILE



The bright new idea in lighting, JLG’s Metro Series Lighting Towers offer a host of benefits to make light work of 
night projects. The Metro Series has reduced noise levels thanks to the new hood design coupled with better engine 
and exhaust system technologies. Customers can expect a brighter output of 3 x 610 W LED lights on the Metro-Pod 
and 340 W LED lights on the Metro-LED; while the Metro-MH boasts 1000 W Metal Halide light heads. Auto start/
stop controllers and fuel efficient engines mean fuel consumption is greatly reduced and the units run longer between 
refuelling. Designed for side-by-side loading on trucks, transport is made easy and once onsite they are easily positioned 
and setup by one person, making for further savings in time and labour. And best of all, the Metro Series is designed 
and built in Australia with ISO9001 certification and is backed by JLG's industry-leading Ground Support network.

Metro-MH Metro-POD Metro-LED
WE HAVE A QUIETER, BRIGHTER, EFFICIENT WAY.

WHEN IT CAN'T 
BE DONE BY DAY.  

Lighting Towers

Australia - 131 JLG    New Zealand - 09 276 1728
www.jlg.com.au
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LIGHTING

Innovation in lighting equipment continues, 
including the increasing effi ciency and output of LED 
technology, as well as the development of lithium-ion 
battery technology, which when combined with 
LED lighting, has the potential to deliver substantial 
benefi ts, writes HARTLEY HENDERSON.

Developments in lighting 
continue to � ow

According to Powerlite’s Product 
Manager, Daniel Scott, develop-
ments in LED lighting technol-

ogy are taking place at a dramatic pace.
“Component makers continually 

pursue the goal of increasing the 
luminous effi  cacy of LEDs, and the pace 
of change is obvious if we observe that 
luminous effi  cacy was above 300lm/W 
(lumens per watt) in 2014 compared 
to 130lm/W only eight years earlier in 
2006,” he told Hire & Rental Australasia.

“A recent development is combining 
lithium-ion battery technology with LED 
technology. Battery run times, charge 
times, cost reductions and weight are 
some of the real advancements that we 
can look forward to.

“Although a commercial success, the 
lithium-ion batteries are still intensely 
researched, with manufacturers looking 
to improve electrode and electrolyte 

materials to enhance things such as 
run times, charge times, weight 

and costs.
“A major change in the 

industry is the current shift  
from big 8+ kW lighting 

towers to small compact 
LED lighting towers that 

have smaller generators 
and use less fuel.

“Small compact 
work lights have 

been our best 
sellers of late, 

such as our Podlite 300. We also have 
seen a real interest in battery operated 
lighting products, but the application 
range is more suited to quick deploy short 
term lighting with ease of use.”

Powerlite has recently released the 
K10 work light, which is a multi-function 
battery operated work light and fl ood 
light all in one that gives the fl exibility of 

feature
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combining diff erent applications within the 
one light.

Th e K10 is a 90W battery operated 
LED light producing an impressive 
12,000lm, with a weight of only 
2.5kg. It gives the user the option of 
either a compact hand held light or a 

sturdy 1.8m high work light.
Daniel said the product design 

represents the latest technology in LED 
portable lighting and is designed to be virtually maintenance 
free while being robust enough to deal with the rigours of a 
harsh work environment.

Modular design
General Manager at Promac, Andrew McAdam, said LED 
technology is always improving and that increasing lighting 
output (lumens per watt) is an ongoing cycle.

“Th e chip improvement is one reason that we use a modular 
design for our fi ttings. Not only does it mean the lights are 
serviceable if damaged, but it also allows us to upgrade the 
chips over time,” he explained.

“We recently supplied a batch of 3000W 240V LED 
to a client operating in arctic temperatures, so we 
developed a special ‘XtremeCold’ upgrade for their 
lighting towers to keep them running at minus 40.

“Our fi xed LED lighting range has expanded as 
this has been a major growth area for us as more 
of our mining clients look to change their fi xed 
lighting onsite. Th e product group now includes 
high-bay fi ttings and streetlight fi ttings certifi ed to 
Main Roads WA AS/NZ standards.

“We’ve also developed a leasing model with 
a company that specialises in fi nancing energy 

effi  cient projects. By fi nancing the lights, clients 
eff ectively have $0 upfront cost and the payments 
are tailored to provide a net infl ow where possible.”

Andrew said the Minespec Prolite 2400W DC 
LED is still the company’s best selling product and 

replaces the traditional 6000W-7500W metal halide 
units around sites.

“Th ere is also an increase in the number of clients who are 
looking to retrofi t LEDs to their existing lighting towers. We’ve 
been through the engineering process on a couple of models 
and can supply kits for customers to install, or we can do the 
update for them,” he said.

More effi cient
David Peate, AllightSykes Lighting Tower Strategy Manager, 
observes that LED lighting is becoming more efficient and 
better at dissipating the large amount of heat generated by 
the LEDs.

“Our best selling products are the Mine Series LED lighting 
tower fi tted with Hella Hypalume lamps. Th ese lighting towers 
are mainly used in mining applications but are now seen on 
road construction sites for night work and site security,” he said.

“Hypalume has been designed for applications where high 
performance LED lighting is required. Its 56 high power 

LIGHTING
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S
ince its inception in 1996, the Aus-

tralian-owned furniture business 

has always been focused on product 

innovation and exceptional customer 

service. Managing director, Gavin Kraw-

chuk says: “If you call us in the morning 

with an urgent order, we can have it dis-

patched to you within four hours.”

Based in New South Wales, the com-

pany has a strong point of difference. 

Nufurn doesn’t just buy and re-sell 

event furniture to companies – it actu-

ally manufactures event furniture too. 

“We own our own tooling patent and 

have a number of design registrations,” 

Krawchuk says. “We design, manufac-

ture and supply a comprehensive range 

of high quality commercial furniture 

to the event, hospitality, education and 

healthcare segments.”

The main benefit for customers is total 

confidence and a guarantee that what is 

bought is backed by Nufurn’s commer-

cial warranties. “Which we proudly stand 

by,” he says. “We have 50 years of manu-

facturing experience within the company 

and with that comes confidence.”

Proud heritage 

The action takes place from the compa-

ny’s base in Condell Park. This is where 

Nufurn has an amazing showroom, 

from which customers can view a broad 

display of chairs, tables, 

seat covers, dance floors 

and stage requirements.

As Krawchuk explains: 

“With our heritage in de-

signing and manufactur-

ing furniture to suit the 

demands of the global 

event hire market, we 

truly understand the im-

portance of functionality 

and durability.”

Nufurn also has a sub-

sidiary office in North 

America and an inter-

national network of dis-

tributors, to offer greater 

capability in exporting 

commercial furniture solutions on a 

global scale.

“Over the past six years in particular, 

our business has undergone substantial 

growth, so much so that we have moved 

three times in six years,” he adds.

New for 2012 

This year, Nufurn is proud to present 

three new products, which it will launch 

at the upcoming 2012 Hire & Rental 

Show. The first is the Chiavari One chair, 

a single monobloc with injection mould-

ed chair made from 100 per cent, high-

grade polypropylene. It has no screws to 

tighten and is virtually maintenance free 

(aside from general cleaning).

“Stackable up to ten 

high and aside from 

the great operational, 

labour saving advan-

tages, it’s also economi-

cal to produce and rep-

resents great value,” 

Krawchuk says.

Secondly, the Uni 

Chair and Uni Barstool 

from Metalmobil Italy 

represent modern and 

contemporary styling. 

Both feature unique, tex-

tured shells for a luxuri-

ous look that is also tech-

nologically innovative.

Finally, the Series 

4400 folding chair will be launched. “It 

is a basic but really versatile, padded 

steel folding chair that is proving to be 

very popular,” he says.

Future directions

Nufurn is proud to be a member of the 

HRIA. “It is a fantastic association to 

be a part of. As Australia’s popula-

tion grows, so too will the industry,”  

he says.

For now, he’s happy focusing on the 

upcoming year and continuing product 

innovation. While any business secrets 

are safe behind locked doors, the next 

12 months certainly look set to be ex-

citing for Nufurn.

Nufurn
Nufurn Commercial Furniture Solutions is always on the go.

The new Nufurn headquarters is in Condell Park (NSW) where it has a 170sqm showroom

The Chiavari One chair is just one of the new 

products that Nufurn will launch at the Hire & 

Rental Show

The Uni Chair from Metalmobil Italy 

represents modern and contempo-

rary styling

YourYourY  #1 Sour #1 Sour upplier

OF SUPERIOR QUALITY EVENT AND COMMERCIAL FURNITURE

OF SUPERIOR QUALITY EVENT AND COMMERCIAL FURNITUREupplier
Established 16 Years

Stacking Chairs: AFRDI APPROVED

REINFORCED FOLDING EVENT Chairs

Event Chairs & Banquet Hall Chairs 

Barrel™ Chairs:
Barrel™ Chairs:  10yr Warranty

10yr Warranty. AS/NZS 3813 Commercial Level & 

300kg Rating. The Barrel™ Chair Trolley moves 30 chairs at once!

Resin Folding Chairs. Steel 

Seminar Chair:  AS/NZS 4688:2000 Severe Commercial Use Level 6                  

Wimbledon:  Black/White

Series 4400:  Padded Folding Chair

Stacks 35 chairs high

Series 1:  Lightweight Event 

Chair. Stacks 60 chairs high

AS/NZS 4688:2000 

Commercial Level 4
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service. Managing director, Gavin Kraw-

chuk says: “If you call us in the morning 

with an urgent order, we can have it dis-

patched to you within four hours.”
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have a number of design registrations,” 
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Come view Skyjack’s SJ 12 and SJ16 along with an assortment of scissor models 

on display consisting of the SJIII 3215, SJIII 3219, SJIII 3220, SJIII 4626, and SJIII 6826RT. 

Representing our booms will be the 46AJ Articulating Boom.

In addition, Skyjack will be participating in the Equipment in Action Day where it will 

demonstrate the SJ6826RT, SJ 8841, SJ9250, SJ45T and SJ46AJ Articulating Boom.

STAND 21-30 AND EQUIPMENT IN ACTION DAY 

Visit Us At The HRIA Convention May 1-4, 2012
Gold Coast Convention Centre

For information call +61 (0) 2878 63200  or visit us online at www.skyjack.com
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At the HRIA exhibition, it will 

showcase a range of its well 

established and latest products. 

On display will be some of its more 

familiar platform equipment including 

the SJ12 and SJ16 Self Propelled Verti-

cal Mast Lifts. The SJ12 and SJ16 have 

been specially designed with a compact 

footprint and superior manoeuvrability. 

They also offer 90 degree steering and 

a zero inside turning radius. Both mod-

els deliver tight workspace functionality 

and flexibility too.
In addition, Skyjack will have a range 

of scissor models on display including 

the SJIII 3215, SJIII 3219, SJIII 3220, 

SJIII 4626, and SJIII 6826RT. As for 

booms, the company will present the 

46AJ Articulating Boom.
At the Equipment in Action Day, the 

SJ6826RT, SJ 8841, SJ9250, SJ45T 

and SJ46AJ Articulating Boom will  

be demonstrated.
The company has been a leader in scis-

sor lift work platforms since 1986, where 

it grew more than 30 per cent market 

share throughout the 1990s. Now a 

world leader, Skyjack has adapted rap-

idly to the changing face of the industry. 

Soaring heights
Its products are manufactured, sold and 

supported worldwide. Skyjack current-

ly has production facilities in Canada, 

the US and Hun-
gary with support  
offices in Europe 
and Asia.

Its full line of 
self-propelled scis-
sor lifts reach ele-
vated work heights 
of up to 56ft, while 
its boom lift mod-
els offer telescopic 
booms with heights 
ranging from 45ft – 
71ft. It is currently 
planning to expand 
the boom lift product line.

Skyjack also has a telehandler prod-

uct line with two brands featuring the 

VR and Zoom Boom models. Capaci-

ties range from 6,000 – 32,000lbs with 

lifting heights up to 56ft.

On a mission
Through dedication and investment, 

Skyjack aims to be the customer’s first 

choice for aerial equipment in the hire 

and rental industry. The company is 

dedicated to engineering the industry’s 

most reliable and robust lift solutions. 

As proof of its success, the indus-

trial division of the Linamar Group 

of companies, of which Skyjack is the 

largest part, doubled its revenues last 

year. In 2011, total revenue for the in-
dustrial division 
showed a 115 per 
cent increase from 
last year, most of 
which is due to the 
on-going growth in 
sales of Skyjack’s 
aerial lifts.

As a whole, the 
group’s revenues 
rose by nearly 30 
per cent to US$2.86 
billion, while net 
earnings were up 
20 per cent to  
$106 million.

Chief executive, Linda Hasenfratz 

said: “We are very pleased with our 

fourth quarter and full year results for 

2011 – a record sales year for Linamar. 

Sales and earnings are up substantially 

again in excess of company goals of 

15 per cent annually, and despite slow 

growth in global markets, margins are 

expanding and we continue to see great 

opportunities in the marketplace that 

are driving our continued growth in the 

future. I have never felt more positive 

about our outlook.”
In another recent development, Sky-

jack named Brad Boehler as its new 

president. Boehler had previously been 

appointed in the position on an interim 

basis in August 2011.
He first joined the company in 2003, 

holding various senior roles including 

vice president of engineering and vice 

president of sales & marketing.

He has grand plans for Skyjack’s fu-

ture. Boehler’s plan includes growing 

from an already strong North Ameri-

can scissor lift company into a global 

full-line aerial work platform suppli-

er, and expanding into world markets 

with new offerings in its telescopic 

and articulating boom product lines.

Its current product line includes 

DC electric scissor lifts, engine-pow-

ered rough-terrain scissor lifts, tel-

escopic and articulated boom lifts,  

and telehandlers.

Skyjack
Skyjack is one of the dominant players in the aerial lift industry. It designs, manufactures and 

services self propelled aerial work platforms.

Model • SJ12

• 3.7 m raised platform height

• 227 kg capacity

• 0.76 m overall width

• 1.37 m overall length

• 0.67 x 0.97 m platform size (Inside)

• Drivable at full height

• Variable speed, front two wheel hydraulic drive with  

 zero inside turning radius

• 0.41 m traversing platform

• 30% gradeability

• Relay based control system with color coded and  

 numbered wiring system

Skyjack’s new self propelled vertical mast lift provides 

a compact footprint, superior maneuverability and 

a working height of 5.7 m. When operating in tight 

workspaces, a high degree steer angle allows for superior 

functionality and fl exibility by offering a zero inside 

turning radius. The SJ 12 features a 0.41 m traversing 

platform, providing increased access and the ability 

to reach over potential obstacles. A unique slide away 

platform provides easy access to components, when 

raised or in the stowed position.

AS/NZS 1418.10:2011

SELF PROPELLED VERTICAL LIFT  

Compact Series • SJIII 3215 • SJIII 3219

• Up to 5.8 m raised platform height

• 227 kg capacity

• 0.81 m overall width

• 1.8 m overall length

• 0.66 x 1.6 m platform size (Inside)

• Drivable at full height

• Variable speed, front two wheel hydraulic drive with  

 zero inside turning radius

• 0.9 m roll out extension deck

• 30% gradeability

• Relay based control system with color coded and  

 numbered wiring system

The Compact Series DC Electric Scissor Lifts offer 

Skyjack’s easy to service, low maintenance design in a 

compact and versatile package. Equipped with variable 

speed front wheel hydraulic drive, and 90° steering, 

both models in the Compact Series are capable of 

maneuvering in the smallest spaces. Featuring a 0.9 m 

roll out extension deck, these Compact Series models 

offer work heights up to 7.8 m and 30% gradeability. 

DC ELECTRIC SCISSOR LIFTS  

AS/NZS 1418.10:2011

Come view Skyjack’s SJ 12 and SJ16 along with an assortment of scissor models 

on display consisting of the SJIII 3215, SJIII 3219, SJIII 3220, SJIII 4626, and SJIII 6826RT. 

Representing our booms will be the 46AJ Articulating Boom.

In addition, Skyjack will be participating in the Equipment in Action Day where it will 

demonstrate the SJ6826RT, SJ 8841, SJ9250, SJ45T and SJ46AJ Articulating Boom.

STAND 21-30 AND EQUIPMENT IN ACTION DAY AND EQUIPMENT IN ACTION DAY AND EQUIPMENT IN ACTION DAY 

Visit Us At The HRIA Convention May 1-4, 2012Visit Us At The HRIA Convention May 1-4, 2012Visit Us At The HRIA Convention May 1-4, 2012
Gold Coast Convention CentreGold Coast Convention CentreGold Coast Convention Centre

For information call +61 (0) 2878 63200  or visit us online at www.skyjack.com
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it grew more than 30 per cent market 

Skyjack
Skyjack is one of the dominant players in the aerial lift industry. It designs, manufactures and 

services self propelled aerial work platforms.
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At the HRIA exhibition, it will 

showcase a range of its well 

established and latest products. 

On display will be some of its more 

familiar platform equipment including 

the SJ12 and SJ16 Self Propelled Verti

cal Mast Lifts. The SJ12 and SJ16 have 

been specially designed with a compact 

footprint and superior manoeuvrability. 

They also offer 90 degree steering and 

a zero inside turning radius. Both mod

els deliver tight workspace functionality 

and flexibility too.
In addition, Skyjack will have a range 

of scissor models on display including 

the SJIII 3215, SJIII 3219, SJIII 3220, 

SJIII 4626, and SJIII 6826RT. As for 

booms, the company will present the 

46AJ Articulating Boom.
At the Equipment in Action Day, the 

SJ6826RT, SJ 8841, SJ9250, SJ45T 

and SJ46AJ Articulating Boom will 

be demonstrated.
The company has been a leader in scis

sor lift work platforms since 1986, where 

it grew more than 30 per cent market 

share throughout the 1990s. Now a 

world leader, Skyjack has adapted rap

idly to the changing face of the industry. 

Soaring heights
Its products are manufactured, sold and 

supported worldwide. Skyjack current

ly has production facilities in Canada, 

the US and Hun

services self propelled aerial work platforms.

All you need. All they need.
Hard-working, hard-wearing equipment for your customers’ next job.

From initial excavation, through compaction  to final trowelling, Wacker Neuson construction  equipment is everything your customers need.  It’s tough, reliable and efficient, so their job is  done when they need it to be done. 
Wacker Neuson’s complete range of light  
and compact equipment fits any job,  
anywhere.

Call 1300 WACKER for further informationwww.wackerneuson.com Branches:
Wacker Neuson, NSW – 02 9748 0366 Wacker Neuson, Qld – 07 3208 9577Wacker Neuson, SA – 08 8262 8855

Wacker Neuson, Vic – 03 9547 4033Wacker Neuson, WA – 08 9361 5366
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The whole notion of dedicated site 
dumpers is relatively new to Aus-
tralia, but in Europe they’re very much mainstream construction equip-ment, according to managing director Andy Evans.

“The idea of being able to quickly and easily shift tonnes of earth and rubble in one operation has very strong appeal, both in terms of efficiency and cost,” he says. In terms of the range, there are two streams – wheeled and tracked. The capacity is from 500kg – 6 tonnes.

Wheeled dumpers
Starting with a one tonne machine, the 1001, the wheeled range moves up to 1.5 tonnes (1501), 3 tonnes (3001) and 6 tonnes (6001). Features of the wheeled ranges include hydrostatic all-wheel drive, articulated frame steering, and high ground clearance with pow-erful engines. “These machines can go anywhere,” says Evans.
There are a number of options availa-ble for different load configurations (de-pending on the model), including front and side tip, swivel tip and high tip.

Tracked dumpers
These are available in two configurations: walk-behind and ride-on. The smallest of the walk-behinds is the DT05, which has a 500kg capacity. Moving up, the DT08 has an 800kg capacity, and also is available with a self-loader. The largest range is the DT12, with a load capacity of 1.2 tonnes and an integrated self-loading system. 

In the tracked ride-on range, the DT15 has 1.5 tonne capacity, and the top-of-the-range 2.5 tonne capacity is the DT25. This range has a fully hy-draulic drive, joystick control and a swivelling driver’s 
position with log-
ic control of the 
drive direction.

Clever moves
In its compaction 
range, Wacker 
Neuson has also 
recently released 
its DPU130 Re-
mote Control Plate 
Compactor. With 
clever engineering, this machine – at 1.2 tonnes – can move easily over most sur-faces, turn completely around in its own length, compact most soil and gravel types, and compacts with the force of a seven tonne roller. 

Furthermore, the electronics that con-trol the DPU provide detailed diagnos-tics, automatic starting and a function that prevents damage caused by acci-dental operation or very hard surfaces.“The infrared remote control system has proximity sensors that prevent the machine getting too close to the opera-tor, and the operator has full control of all the machine’s operations from the remote control,” he explains.

Smooth running
Over the past two years, Wacker Neu-son has expanded rapidly to new mar-kets and segments. Some of these in-clude adding excavators, skid-steer loaders and now, dumpers. “We’re now looking to grow and consolidate these new opportunities,” he/she says.
It has the highest standards of design, engineering, manufacture and quality control, with the ability to position its products at the high end of the mar-ket while still offering equipment and machines to the market at competitive prices. For 160 years, the company has operated with these virtues. 

As it operates today, Wacker Neu-son was created through a merger in 2007 between Wacker Construction Equipment AG and Neuson Kramer 

Baumaschinen AG. The Australian op-erations commenced in 1966, as the business grew steadily over time to more than 180 affiliate offices and branches in 35 countries. 
“Wacker Neuson is the ideal one-stop provider of light and compact equipment guaranteed to optimise its customers’ construction processes,” Evans says. It prides itself on innova-tion, quality, reliability, durability and service excellence.

Many of the company’s products have almost become household names too. For example, some people refer to plate compactors and compaction rammers as “Wackers”.

Wacker Neuson
Wacker Neuson will release its new site dumper range at the 2012 Hire & Rental Show for the 
first time

All you need. All they need.
Hard-working, hard-wearing equipment for your customers’ next job.

From initial excavation, through compaction to final trowelling, Wacker Neuson construction equipment is everything your customers need. It’s tough, reliable and efficient, so their job is done when they need it to be done. 
Wacker Neuson’s complete range of light 
and compact equipment fits any job, 
anywhere.

Call 1300 WACKER for further informationwww.wackerneuson.com Branches:
Wacker Neuson, NSW – 02 9748 0366 Wacker Neuson, Qld – 07 3208 9577Wacker Neuson, SA – 08 8262 8855

Wacker Neuson, Vic – 03 9547 4033Wacker Neuson, WA – 08 9361 5366
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It has the highest standards of design, engineering, manufacture and quality control, with the ability to position its products at the high end of the market while still offering equipment and machines to the market at competitive prices. For 160 years, the company has operated with these virtues. 
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It has the highest standards of design, engineering, manufacture and quality control, with the ability to position its products at the high end of the mar-ket while still offering equipment and machines to the market at competitive prices. For 160 years, the company has 
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Tracked dumpers
These are available in two configurations: walk-behind and ride-on. The smallest of the walk-behinds is the DT05, which has a 500kg capacity. Moving up, the DT08 has an 800kg capacity, and also is available with a self-loader. The largest range is the DT12, with a load capacity of 1.2 tonnes and an integrated self-loading system. 

In its compaction 
range, Wacker 
Neuson has also 
recently released 
its DPU130 Re-
mote Control Plate 
Compactor. With 
clever engineering, this machine – at 1.2 tonnes – can move easily over most sur-faces, turn completely around in its own length, compact most soil and gravel types, and compacts with the force of a seven tonne roller. 

Furthermore, the electronics that control the DPU provide detailed diagnos

Baumaschinen AG. The Australian operations commenced in 1966, as the business grew steadily over time to more than 180 affiliate offices and branches in 35 countries. 
“Wacker Neuson is the ideal one-stop provider of light and compact equipment guaranteed to optimise its customers’ construction processes,” Evans says. It prides itself on innovation, quality, reliability, durability and 

Many of the company’s products have almost become household names too. For example, some people refer to plate compactors and compaction rammers 
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Vermeer and the Vermeer logo are trademarks of Vermeer Manufacturing Company in the United States and / or other countries. © 2014 Vermeer Corporation. All Rights Reserved.
WWW.VERMEER.COM.AU         1800 620 720

Vermeer offers the Australian Hire and Rental Industry a range of equipment tailored to the needs  

of the rental market and backed by unmatched parts and service support from our Australia-wide dealer  

network.  We are proud to be exhibiting at HIRE 14, and will be displaying and demonstrating a variety  

of equipment including brush chippers, stump cutters, mini skid steer loaders and vacuum excavators. 

We will be located at sites 49-52 inside, and site E16 adjacent to the Dig Pit.   

We invite you to come and visit our team to see how our high quality and highly effective  

products will have a positive impact on your productivity and profit. With the expertise 

of over 6000 people in 60 nations and dealerships across Queensland and Australia, 

you can count on Vermeer products to have you Equipped to do More.

VERMEER AUSTRALIA ARE PROUD TO SUPPORT  

THE AUSTRALIAN HIRE AND RENTAL INDUSTRY

SEE US AT HIRE 14 SITES 49-52 & E16  

WINTER 2014 | HIRE & RENTAL AUSTRALASIA | 11 

REVIEW PREVIEW

Vermeer Australia will launch its new BC700XL brush chipper and will also be 

demonstrating other products at the 2014 Hire & Rental Show.

Vermeer’s National Sales Manager for 

compact equipment, David Franey, 

says the BC700XL brush chipper 

is the smallest machine in the company’s 

brush chipper line and focuses on produc-

tivity benefi ts and ease-of-use.

“Th is compact machine features a cen-

trifugal clutch system, 25 horsepower (18.6 

kW) Kohler EFI engine, bottom feed stop 

bar, and Vermeer’s exclusive SmartFeed 

feed-sensing control system,” he said.

“Th e centrifugal clutch engagement 

prevents belt slip when engaging the 

clutch which means fewer maintenance 

costs, while the Kohler engine provides 

improved fuel economy over comparable 

carburetted gas engines.

“In addition, the large infeed opening 

makes feeding irregular material easier 

and decreases the amount of saw cuts 

needed prior to feeding the chipper.

“Th e SmartFeed patented feed-sensing 

control system helps increase operator 

productivity and reduces strain on vital 

engine parts, as engine rpm is monitored 

and feed rollers are controlled.

Other products being displayed and 

demonstrated by Vermeer at the show in-

clude the full Mini Skid Steer Loader range, 

V100 and V250 Vacuum Excavators, and 

Pedestrian Trenchers.

Franey says that in the Australian hire 

and rental market the company’s Vacuum 

Excavators and Mini Skid Steer Loaders are 

proving extremely popular, with additional 

production capabilities being introduced to 

meet demand. “Vermeer’s presence in the 

Australian market is unmatched in terms 

of the number of dealerships, inventory of 

parts, time in the Australian market, and 

the support of a global business of over 

6,000 people in 60 countries,” he said.

“We deliver real impact on our hire 

and rental fl eet operators’ productivity 

and profi t through the provision of high 

quality compact construction and envi-

ronmental equipment and the support of a 

nationwide network of factory trained and 

certifi ed dealerships.

“Our nationwide fl eet operator custom-

ers include Kennards Hire and Coates 

Hire, as well as state-based businesses, and 

smaller independent businesses. We are 

able to meet the unique needs of fl eet op-

erators of all sizes.”

Franey believes that key factors for suc-

cess in the industry include being able to 

support customers needs in terms of re-

sponding to demand for certain products, 

such as introducing additional product lines.

“Other important factors include the 

provision of tailored aft er sales support 

to meet the unique needs of hire and 

rental businesses, and providing high 

quality equipment with industry-leading 

performance that off ers great return on in-

vestment and lower cost of ownership over 

the life of the machine.

“We are proud to be Silver Sponsors of 

the Hire and Rental Industry Association 

Convention from 29 April – 2 May 2014 

at the Gold Coast Convention and Exhibi-

tion Centre. Located at sites 49-52 inside, 

and site E16 outside adjacent to the Dig Pit, 

we will be demonstrating our equipment 

throughout the event.”

With a manufacturing facility based 

in Iowa, Vermeer is a leading supplier of a 

range of compact equipment designed for 

the rental market, including Pedestrian 

Trenchers, Vacuum Excavators, Brush 

Chippers, Stump Cutters, and a family of 

versatile Mini Skid Steer Loaders.

New equipment from 

Vermeer on show

VERMEER AUSTRALIA ARE PROUD TO SUPPORT 

THE AUSTRALIAN HIRE AND RENTAL INDUSTRY
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For more information, please call 
02 4647 7979, email nightowl@nepean.com 

or visit www.nepean.com

360˚ glare-free diffused light 
ideal for high traffic flow and 
workplace illumination.

3x1000W HTI  
Balloon Light

Get the 
riGht liGht!  

Working  
at night? 
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NEPEAN Nightowl
The light of success is certainly shining on NEPEAN NightOwl

NEPEAN Transport is the 
Australian manufacturer of 
NEPEAN NightOwl portable 

light towers.  NEPEAN NightOwl has 
a strong reputation for its world class 
components, equipment and work 
practices.  NEPEAN Transport, is a 
division of NEPEAN – Australia’s 
leading privately owned, engineering, 
mining services and industrial manu-
facturing organisation.  NEPEAN has 
been an industry leader for more than 
38 years, and recently underwent a 
complete rebranding and restructure. 
NEPEAN’s 15 subsidiaries now operate 
under four separate divisions – Mining, 
Engineering & Innovation, Building 
& Infrastructure and Transport – with 
a turnover of more than $450 million 
each year.

Lighting the future
NEPEAN NightOwl light towers are 
used in the mining, events, general in-
dustrial, search & rescue, infrastruc-
ture & construction sectors across all 
states of Australia.  Based in south-
west Sydney, the company is 100 per 

cent Australian owned. One of 
its latest products is the 360-de-
gree glare free HTI Balloon 
light tower. This light tower de-
livers 3000W of power through 
3 x 1000W HTI globes, and is 
suitable for all outdoor appli-
cations, including mine sites, 
road and tunnel works, indus-
trial works and construction 
sites. The 360-degree glare free 
light is diffused and ideal for 
high traffic flow and workplace 
illumination. The exterior features 
fully zinc-coated 1.6mm steel panels 
as well as a 10m hydraulic mast. For 
operation, there are four lifting and 
four tie down points – which can be 
alternated – plus a retractable draw 
bar to make loading easier. NEPEAN 
NightOwl’s general manager, Bryn 
Jones says: “We are proud to be of-
fering a very economical light tower 
which does not compromise on light 
volume output levels.”  A further bo-
nus is the optional larger fuel tank, 
which allows longer running time be-
tween re-fuelling.

Market innovation leader
A key point of difference is NEPEAN 
NightOwl’s innovation excellence and 
superior design capability, which the 
company is continually upgrading, 
measuring and improving.  As well as 
the latest light towers, the company of-
fers a full range of the traditional flood-
light versions in four-head or six-head 
configurations, with up to 12,000W of 
power.  The products have been spe-
cially adapted with additional features 
too, providing an even better tower with 
extra safety and environmental benefits.  
For example, all units are fully bunded 
to catch oil and diesel before it spills 
onto the ground.  For an even more spe-
cialised service, NEPEAN NightOwl has 
the ability to manufacture portable light 
towers to any custom specification.  NE-
PEAN NightOwl also provides a com-
plete repair and maintenance service and 
a full range of replacement parts.

Industry touch points
Bryn Jones is well placed in what he sees 
as the greatest challenges currently fac-
ing the industry. “Low priced imports 
are not capable of withstanding tough 
mine specification requirements,” he 
says.  In terms of customers, he notes 
that rapid response to customer service 
requirements is crucial, but often suf-
fers. “Re-fuelling intervals is becoming 
an increasing issue on mine sites,” he 
adds. “With equipment either having to 
be pulled out of the pit or operations 
shut down during re-fuelling.”For more information, please call

02 4647 7979,02 4647 7979, email nightowl@nepean.comnightowl@nepean.com
or visit www.nepean.com
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the latest light towers, the company of-
fers a full range of the traditional flood-
light versions in four-head or six-head 
configurations, with up to 12,000W of 
power.  The products have been spe-
cially adapted with additional features 
too, providing an even better tower with 
extra safety and environmental benefits.  
For example, all units are fully bunded 
to catch oil and diesel before it spills 
onto the ground.  For an even more spe-
cialised service, NEPEAN NightOwl has 
the ability to manufacture portable light 
towers to any custom specification.  NE-
PEAN NightOwl also provides a com-
plete repair and maintenance service and 
a full range of replacement parts.

Industry touch points
Bryn Jones is well placed in what he sees 
as the greatest challenges currently fac-
ing the industry. “Low priced imports 
are not capable of withstanding tough 
mine specification requirements,” he 
says.  In terms of customers, he notes 
that rapid response to customer service 
requirements is crucial, but often suf-
fers. “Re-fuelling intervals is becoming 
an increasing issue on mine sites,” he 
adds. “With equipment either having to 
be pulled out of the pit or operations 
shut down during re-fuelling.”

This show season, we invite all suppliers, 
distributors and service providers to 
participate in the round up feature of the 
year – “Review Preview”  
(formerly known as “Exhibitor Profi le”)
 
Designed as a Double-Page Spread to deliver 
enormous benefi ts, this once a year feature 
presents a professional profi le of you 
company to the Hire & Rental industry. 

Highlight your successes & achievements of the 
past year, showcase your new or star product 
this show season and inform the industry of 
your upcoming branding, promotional and new 
product releases.

Booking deadline:  20/03/2017 
Material deadline:  01/04/2017 
To participate in this feature, 
please contact Harry Rabiee.

DID 03 9550 6866    
MOB  0403 000 444      
Harry@glenv.com.au 

To all key players in the 
Hire & Rental industry…

Call 
www.wackerneuson.com

Charged at a 
single page rate!

$2990

http://com.au/
http://com.au/
http://visitusonlineatwww.skyjack.com/
http://www.wackerneuson.com/
http://www.vermeer.com.au/
mailto:nightowl@nepean.com
http://www.nepean.com/
mailto:Harry@glenv.com.au
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LEDs produce an 
output of more than 
28,000 lumens while 
only consuming 300W at 
48VDC. 

“Th e lights have a 
colour temperature of 
5700K to provide a work 
environment that is the optimal balance between fatigue 
avoidance and high alertness.”

AllightSykes recently released the Mine Series GEN2 300W 
48V LED mobile lighting tower which features LED lamps 
purpose built for rugged terrain application and powered 
by diesel driven generator.

“Th ese units, which are made in Australia, 
have a total control system that is easy to start/
stop, and features optional location tracking. 
Re-fueling is only required every two weeks, 
and a 13-18t annual carbon footprint reduction 
per tower can be achieved compared with metal 
halide equivalents,” David said.

“We are now starting to see 800W and 1000W 
LED light fi ttings on the market, but these are very 
heavy and costly.”

David believes that important issues 
currently confronting the industry are 

excess fl eet and low returns, and 
that meeting environmental 
standards will be a 

continuing challenge 
for the industry.

JLG Metro-POD 
JLG has secured prestigious ISO 9001 certification for its 
recently launched Metro-POD lighting tower, which is part 
of its Metro Series.

ISO 9001 is the standard that specifies the requirements 
for a Quality Management System (QMS), which is designed 
to help companies ensure that they meet the needs of 
customers and stakeholders while adhering to the statutory 
and regulatory requirements for their product or service.

The latest update to ISO 9001, to which the Metro-POD 
lighting towers are certified, introduces a number of new 
changes requiring a higher focus on risk mitigation and 

places a greater emphasis on customer satisfaction and 
continuous improvement.

JLG Industries General 
Manager – Australia & New 

Zealand, Bob Mules, 
says the latest 

certification 
demonstrates 
the robust 

LIGHTING
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ISO 9001 is the standard that specifies the requirements 
for a Quality Management System (QMS), which is designed 
to help companies ensure that they meet the needs of 
customers and stakeholders while adhering to the statutory 
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management and quality systems at JLG, and the company’s 
desire to remain at the forefront of this industry sector.

“An ISO 9001 certification is evidence of our commitment 
to quality and provides our customers with evidence of our 
internal discipline to achieve this quality,” Bob said.

“It also assists in building a culture of continuous 
improvement where customers can count on consistent, 
repeatable, high quality products.

“Beyond JLG’s own internal processes, the certification 
also affects supplied components, guaranteeing a high 
standard to the overall product.

“Gaining ISO 9001 is not only good for customers, but 
will also widely benefit JLG Industries as it will improve our 
processes and further build efficiencies in our business – it’s 
a win-win situation.”

Industry outlook
According to Promac’s Andrew McAdam, the purchase and 
reconditioning of second-hand equipment has increased 
massively as auction yards take in disposals and repossessions. 
“This is great for our spare parts sales and workshop, but not 
so helpful for our equipment sales. Contractors are able to 
pick up the equipment so cheaply that it must be impacting 
rental opportunities,” he told Hire & Rental Australasia.

“In selecting lighting equipment, hire and rental companies 
are still looking for maximum return on investment, 
reliability, performance, safety and product support – it’s just 
that there’s not as many looking right now.

“Australia is still a challenging market, but there are some 
signs of improvement domestically, so we are cautiously 
optimistic about the next 12-18 months. Personally speaking, 
we’re seeing good sales overseas, with a couple of large batches 
of machines shipping in the latter part of 2016.

“Looking to the future, we see balancing the need to 
manage overheads and cost-base, but without impacting 
service delivery and equipment performance, as a significant 
issue confronting the industry. We’ve seen a number of well-
known companies fail in the last 12 months as a result of the 
mining downturn and there may still be more to come.”

Powerlite’s Daniel Scott has suggested that a current issue 
confronting the industry is an inf lux of competition in both 
the hire/rental businesses and supplier chains, which can 
drive hire/rental rates down.

“Whilst good for the end user, this can be a real 
negative for the product suppliers and the hire/
rental companies,” he said.

“We believe the future will be bright for 
both the product suppliers and the hire/
rental companies. 

“However, the lack of recognised and 
enforced standards has resulted in an 
issue in relation to the quality of product 
currently on the market. Low cost and 
poor quality lighting products filtering 
into the industry is a major concern.

“The K10 from Powerlite addresses all of 
the concerns with regards to a quality product that will stand 
up to the hire/rental industry requirements.” 

LIGHTING
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The past 12 months have been a time of change, not only for the pumps 
and pressure cleaners industry, but for the hire and rental industry as a 
whole. Hire & Rental Australasia reporter Lauren Butler spoke to industry 
leaders about these changes, as well as upcoming product releases and 
expectations for the year ahead.

A year of change 
for the industry

Fundamental changes to the hire 
and rental industry will accelerate 
changes to equipment rental forev-

er, according to Aussie Pumps’ Managing 
Director, Warwick Lorenz. Mr Lorenz 
said that this particularly relates to the 

impact of big box stores and discount 
tool shops off ering DIY customers 
products that would have been 
rented fi ve or six years ago. How-
ever, this is not purely bad news 

for professional renters and 
product manufacturers.

“On the other hand, the 
opportunities for professional 

renters, particularly in the construction 
and housing markets, are increasing 
dramatically. Smart hire companies are 
moving fast to focus on the professional 
end of the business rather than the 
diminishing DIY customer base,” Mr 
Lorenz said.

For Aussie Pumps, the feedback has been 
an intriguing window into the market.

“In our pressure cleaner business, 
our customers tell us that ‘weekend 
warriors’ will go to Bunnings and buy 
a machine for $100 to $300 rather than 
renting a professional 240V four pole 
heavy duty galvanised frame pressure 
cleaner. On the other hand, the rental 
of our big professional machines in the 
hire industry, machines that appeal 
to professional users in construction 
and building, are accelerating and 
compensating for them in the old DIY 
market,” he said. 

Accessories increasing effi ciency
According to Mr Lorenz, Aussie 
Pumps began to understand that these 
fundamental changes meant diff erent 
products were needed in order to 
increase rental revenue. Customers 
were demanding better solutions, more 
effi  ciency and safer equipment. 

“Last year we launched a series 
of accessories for our full range of 
4,000psi pressure cleaners that added 
extra dimensions to the rental of those 
products. Renting turbos with pressure 
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Aussie Pumps’ Managing Director, 
Warwick Lorenz, shared industry 
insights with Hire & Rental Australasia.
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cleaners is not new. Everybody in the industry knows that if you 
use turbo with a pressure cleaner you will halve the amount of 
time it takes to do the job and get a better finish and a happier 
operator. We call them ‘Performance Enhancing Accessories’. It 
is like putting your pressure cleaner on steroids!” he said.

Examples include Aussie Pumps’ Hot Link steam cleaner 
attachment, which converts a cold pressure cleaner into a steam 
cleaner, and its new drain cleaner attachment, which can turn a 
standard 4,000psi cold water machine into a drain cleaning jetter.

“Even plumbers will rent one of these rather than investing 
$15,000 to $20,000 in a complete heavy duty machine,” Mr 
Lorenz said.

Challenges
Aussie Pumps’ perception is that the industry is still reeling in 
many areas from the down-turn in the mining industry, though 
Mr Lorenz said that it had to plateau as the infrastructure 
projects tapered off.

“Smaller rental operators, and even some of the major players, 
faced the problem of cheap products being available at prices that 
diminish hire opportunities. On the other hand, those rental 
companies who stock the same cheap Chinese products that you 
can buy in big box stores offer no differentiation of quality or 
performance, and are basically dooming themselves to renting 
cheap products at low prices to try to capture a market which is 
basically already on the way out,” Mr Lorenz said.

It is his belief that marketing great products that really 
work, to professional users, is a classic example of an intelligent 
response to this changing environment. 

Technological advances
The new safety standards announced by the Australian 
Standards Association changed the game completely when it 
comes to pressure cleaners, according to Mr Lorenz. 

“Operators who rent machines that are over 5,600 bar 
litres per minute in performance, that is the litres of f low 
per minute times the bar pressure rating, are responsible for 
making sure that the renters are informing the people who 
use them are to be certified by a registered RTO in the safe 
use of pressure cleaners. Users of machines under that rating, 
classed as ‘A’ class machines, are required to be informed of 
danger awareness, site safety set-up, machinery stop controls, 
hose and equipment inspection and personal protection 
equipment,” he said.

That can be covered by a plate or sticker on the machine, 
thus helping the user and taking the responsibility away 
from the hirer. According to Mr Lorenz, inspections of 

The Aussie Drain Cleaning kit, with portable hose reel.

The Aussie Heatwave mobile steam cleaner.
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hire company pressure cleaners often reveal that the safety 
stickers are worn off and have not been replaced since the 
machine was new. 

“The new trends really amount to this being the age of the 
professional rental company where the real issue is making 
the renter’s job easier. With pressure cleaners, we knocked 
ourselves out to build packages of accessories that work with 
professional machines to get a better job,” Mr Lorenz said.

What to expect
Over the next 12 months, Mr Lorenz said that he expects to 
see major changes in both pressure cleaner and pump sales. 
With diesel popularity rising, it is anticipated that more diesel 
pressure cleaners will be sold to rental industries who service 
the construction and mining markets, with the majority of 
those being ‘A’ class machines, with some ‘B’ class units available 
where mining companies have certified operators available.

“In pumps we see a lot more of our big self-priming trash 
pumps being sold into the market. Those pumps will do 90 
per cent of the work that a normal dry prime pump will do. 
They are simpler, more robust and much more cost-efficient 
than a dry prime pump,” he said.

A number of new products are expected to hit the market 
in the next 12 months, and Mr Lorenz said that some will be 
game-changers for the industry.

“This includes an ‘A’ class engine drive steam cleaner that 
runs under 75dBa noise level. We call it part of our ‘While 
the City Sleeps’ programme. We know that Government 
departments are hanging out to rent machines at this 
specification that deliver real steam cleaning power to remove 
graffiti, grease and oil stains from carparks or pavement, and 
even chewing gum. The trick is that they need to be able to do 
it in urban spaces at night, so a 75dBa noise level or under is 
mandatory,” Mr Lorenz said.

Taking opportunities
Aussie Pumps is a global company, with global affiliations. 
According to Mr Lorenz, the company ships worldwide, 
but many of its products have key components which  
are imported. 

“For example, we use thousands of Honda engines that all 
come from Honda’s international supply network. We also 
use lots of Yanmar and Kubota diesel engines, and of course 
they all come from outside the country. Our pressure cleaners 
use ‘Big Berty’ Bertolini pumps because of their robustness 
and simplicity,” he said. 

While many of the components are sourced internationally, 
the company’s manufacturing plant is on 2.5 acres at Castle 
Hill in Sydney. As an Australian manufacturer, Mr Lorenz 
said that dealing with cheap imports is an ongoing battle, 
but the company refuses to compromise on its quality, 
performance and safety. 

“We see ourselves as partners to the rental industry. When 
Andy Kennard gave us an order for a substantial quantity of 
machines around 20 years ago, it changed our whole approach 
to the industry and taught us what serious consumers need. 
We are working with the rental industry to develop and 
capitalise on the great new opportunities available in the 
coming months,” Mr Lorenz said.

Competition and developments
For the industry as a whole, the past 12 months have been 
steady according to a member of Jetwave’s management team. 
With Australian players facing more competition from overseas 
manufacturers, Jetwave’s representative said that the company 
is seeing more of a push from international players looking for 
market share. 

“They are coming down under and trying to get their volume 
up. Being big global players, it is getting a bit tougher to compete. 
There’s no doubt that companies such as Jetwave understand the 
Australian market well, and we adapt our products according 
to what our customers want and need. It is always our focus to 
come up with ways to add value,” the representative said. 

Though new international players have entered the market, 
Jetwave is seeing growth in the water jetting industry, regardless 
of the mining downturn. 

“Obviously mining has gone really soft and backed over; 
however, we are sensing a bit of a bounce back from that sector. 
It is quick to go, but slow to come back. That is just the nature 
of it. The shipping sector is growing; we have developed some 
really interesting products there,” Jetwave’s representative said.

In order to keep up with growing requirements, Jetwave is 
launching a new range of small to medium size petrol driven 
pressure washers, developed specifically for the end users of 
the equipment, as well as hire and rental users. According to 
the company’s representative, it offers more versatility, more 
protection and has a longer life.

“At this stage, that is our core focus,” they said.

http://www.aussiepumps.com.au/
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Keeping up to date
According to Jetwave, the biggest challenge within the 
industry is to stay efficient, lean and diverse. With new 
regulations in place, the company is adapting some of its 
products and educating its customers.

“We have some industry regulations and Australian 
standards that we have to adhere to, and some of those 
have only been advised recently. There has been a bit more 
awareness of that from the manufacturers and operators. We 
have had to adapt some products, and be more knowledgeable 
with the advice we put forward to our reseller network and in 
direct dealings with the end user,” they said.

According to Jetwave, there are a number of mature players 
in the industry, meaning that there are relatively few major 
gaps in the market; however, the company believes there is 
always room to improve. 

“It’s pretty well resourced and covered. The players that 
are in here have been around for a relatively long time, 
and they are really adaptable in what they do – but we 
do believe there are some gaps, and we endeavour to fill 
those gaps with a more efficient, effective solution for 
the end users of the equipment. There is always room 
for improvement, and that is what we endeavour to do,” 
the representative said.

Customisation and improvements
Customised products have been prevalent in the industry for 
a number of years, with customers seeking to make cheap 
equipment fi t for purpose. 

With more options on the market, Jetwave’s representative 
said that customised products are becoming less common.

“It will always be present to a degree, because customers 
always do want to change what they can get to fi t their needs. 
However, it is not as prevalent as it used to 
be, simply because companies have been 
forced to get more effi  cient with 
their manufacturing and create the 
effi  ciencies and synergies that 
they need in their 

Silent pressure cleaners such as Jetwave’s Executive Silent Pressure 
Washer (pictured) allow extended working hours and increase effi ciency.
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supply chain. Compared to a few years 
ago, where it was probably a bit more 
prominent because the profi t margins 
were a bit higher, I think everything is run 
a bit more lean, so customisation by nature 
is at a higher cost, and I think end users 
are being more cost conscious because it is 
a pretty volatile economy at the moment,” 
they said.

In terms of the hire and rental industry, 
Jetwave expects to see some fundamental 
product changes in an eff ort to add value 
to high quality products. 

“Especially when it comes to hire 
lifecycle, return on investment – which 
are big factors for the hire industry. 
Hire companies need to make sure they 
are aligning themselves with a quality 
OEM, which is a balance. You have got 
manufacturers out there who want to 
cut corners and cut costs, and with that 
comes a lesser quality. Th en you have your 
manufacturers that are going the other 
way, which understand that it is a balance 
between cutting and controlling costs, 
and also maintaining quality. We are 
trying to do that, but we are also trying to 
add features and benefi ts.”

Jetwave pressure cleaners have uses in a number of industries.

http://www.aussiepumps.com.au/
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The latest in  
earthmoving equipment
The 2017 National Diesel Dirt & Turf 
Expo is a free earthmoving equipment 
expo, which also showcases tractors, 
mowers, agricultural equipment, tools, 
attachments and more.

With over 30,000 people attending in 
its first year, organisers are expecting 
even bigger crowds at Penrith in April. 

As well as loaders and handling 
equipment, an ‘innovations tent’ will be 
the stage for free, non-stop presentations 
on the latest technology in excavators, 
loaders, dumpers, mowers, tractors, 
trenchers and more throughout the 
three days of the Expo.

If you own or operate machinery 
used in the earthmoving industry, there 

is no better place to check out the latest 
technology innovations and price deals. 
Industry experts will be on hand to 
answer questions in a casual, relaxed 
environment.

“With the industry owning, 
managing and operating its own event, 
it is a great platform where we can add 
value to the knowledge base of solutions 
options for business owners, contractors 
and equipment users,” Expo CEO Steve 
Zivkovich said.

Qualified excavator and compact 
loader operators will again be able to 
demonstrate their skills. Daily heats 
and finals with up to $21,000 in prize 
money will culminate in a challenge 
for the trophy and bragging rights as 
‘Australia’s Top Operator’.

As well as the high-value door prizes 
of a Toro stump grinder and Toro ride-
on lawnmower, Norm Engineering is 
giving away 50 fuel vouchers of $50 
throughout the show. Other exhibitors 
are running competitions and giveaways 
for trailers and more.

Emma Husar MP, Federal Member for 
Lindsay said, “I extend a warm welcome 
to you, your family and colleagues as you 
visit Penrith for the Diesel, Dirt and Turf 
Expo 2017. Ours is a growing region and 
our communities are filled with hard-
working men and women who contribute 
to our nation’s growth each day. For that 
reason, it is a particular joy to welcome 
so many representatives from our valued 
industrial, agricultural and construction 
sectors as you keep up to date with the 

PRODUCTS & ANNOUNCEMENTS

Crowds at the 2016 National Diesel Dirt & Turf Expo.
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latest technologies in your fi eld and form 
networks with likeminded people from 
across the country.”

Entry to the event is free to all, 
and registration is not required. 
For more information visit: 
www.dieseldirtandturf.com.au.

Boosting safety training for 
small to medium fl eets
Considering the terrible personal and 
financial toll road accidents take, 
and in view of road transport’s high 
representation in these statistics due to 
the nature of the task, the industry must 
do everything it can to prioritise safety.

In this, smaller f leets would do well 
to adopt the safety procedures employed 
by larger operators according to Isuzu 
Australia Limited (IAL) Director and 
Chief Operating Officer, Phil Taylor.

“By nature, smaller f leets are dealing 
with fewer resources, and unfortunately 
this can affect their ability to form 
and enforce strict safety policies and 
procedures. One option available 
to them, however, is to emulate the 

strategies used by larger companies,” 
Mr Taylor said.

A common shortcoming of smaller 
f leets is that they deal with safety issues 
as they happen, on a case by case basis, 
and in a very specific way. This is less 

effective and harder to control than the 
holistic approach large organisations 
must take by necessity.

Safe Work Australia reports that 
around 80 people are killed each year 
while working in or around a truck.

https://www.dieseldirtandturf.com.au/
http://formit.com.au/
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Perhaps more alarming is the fact 
that 39 per cent of these people die in 
single-vehicle incidents.

“The statistics on single-vehicle 
deaths paint a very sobering picture. 
They indicate that rates of fatigue and 
speed are still much too high. Naturally, 
the same can be said of any factor 
that contributes to a fatality, but these 
figures are particularly sad considering 
issues like speed and fatigue can be 
dramatically reduced through cultural 
changes within a company. We owe it to 
ourselves and our colleagues to do our 
utmost to improve this situation – to do 
everything in our power to effect real 
change in the industry,” Mr Taylor said.

It’s estimated that each year, 20-30 
per cent of the approximately 800,000 
vehicles used for f leet purposes in NSW 
are involved in a crash. The cost of these 
repairs, replacements and excesses 
accounts for roughly 13-15 per cent of 
all f leet spending. Heavy vehicles also 
have a significant effect on the road toll 
as a whole.

As reported by the National Transport 
Commission (NTC), trucks and buses 
make up about three per cent of vehicles 
on Australian roads, and about eight 
per cent of vehicle kilometres travelled. 
Yet they’re involved in 18 per cent of the 
total road deaths.

“Just as we’ve seen the Australian 
Government reduce overall road deaths 
through changing the broader culture 
around drink driving, speeding and seat 
belts, we must target workplace cultures 
to improve our industry’s performance,” 
Mr Taylor said. 

In 2011, the NTC began engaging 
with the Australian business sector 
to encourage a more collaborative 
approach to the National Road Safety 
Strategy. The result was the National 
Road Safety Partnership Program 
(NRSPP), launched in 2014, which aims 
to reduce Australian road deaths and 
injuries by 30 per cent by 2020.

The NRSPP brings organisations 
together to share procedures and 
principles and to pool the knowledge 
of some of Australia’s largest f leets. It 
offers concise information and tips on: 
gaining an understanding of road safety; 
promoting and showing leadership 
within the organisation; assessing the 
safety of a f leet’s vehicles; assessing the 
licences of all drivers; ensuring regular 

maintenance; handling complaints or 
infringements; and route planning.

“The cumulative knowledge of the 
organisations involved in the NRSPP is 
priceless,” Mr Taylor said. 

The recent upswing in vehicle 
technology and connectivity has given 
f leets an even greater ability to monitor 
driver behaviour and enforce safety. 
The introduction of telematics – more 
common in larger companies, though 
gaining popularity among small and 
medium f leets – has added another tool 
in the quest to reduce the workplace toll.

“Telematics gives f leet managers 
a direct line to the vehicle, allowing 
them to gather information on driver 
behaviour such as over-revving, 
extreme acceleration and braking. At 
Isuzu, we’ve conducted case studies 
on customers using our Connect and 
Connect Plus telematics, and seen 
marked improvements in driver habits,“ 
Mr Taylor said.

Toyota forklift service and 
support a winner
A Northern Territory watermelon grower 
is reaping the rewards of investing in a 
new Toyota forklift at his property near 
Katherine. Dawson’s Melons Proprietor 
Brett Dawson was making do with an 
old forklift from another brand when 
he visited the Toyota Material Handling 
Australia (TMHA) branch in Darwin to 
enquire about purchasing a second-hand 
forklift. “At first I wasn’t sure which 
brand to look at, but the Toyota forklifts 
were recommended to me by one of the 
local transport operators here. Toyota 
has a good reputation for reliability. I 
was thinking of a second-hand forklift, 
but after having a look around and 
discussing my needs with the sales staff 
I realised a new forklift was the right 
option for me,” Mr Dawson said. Mr 
Dawson now has a Toyota 8FD25 2.5 
tonne diesel counterbalance forklift and 
hand pallet truck on duty at his farm 
in Venn, just outside Katherine. The 
Toyota forklift is used primarily to lift 
his produce on and off pallet scales and 
for side-loading of f lat-bed trucks.

“It’s fairly simple to use and operate. 
It does the job quickly and without any 
fuss,” he said.

Given his location in a relatively 
remote area, approximately 300 

kilometres south of Darwin, the after-
sales side of the purchase decision was 
an important consideration. “Having 
confidence in the back-up and service 
support of a company like Toyota is a 
big plus. You might find a forklift from 
another brand for a lower price up front, 
but what do you do when things go 
wrong? You could be left high and dry 
with no support, and out here that’s a big 
problem,” Mr Dawson said.

TMHA Darwin Branch Manager 
Brendan Shegog said that this is a common 

Dawsons Melons is benefi ting from its Toyota 
counterbalance forklift and hand pallet truck.
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reason for businesses in the region to put 
their trust in Toyota equipment.

“We sell quite a bit of Toyota forklift 
equipment to business in the area and even 
though it’s a long drive from Darwin our 
technicians are down there every couple 
of weeks, so there’s no problem scheduling 
everyone in for regular servicing and 
support,” Mr Shegog said. 

Aussie battles Zika
Leading Australian designer and 
manufacturer of high-pressure drain 

cleaning equipment, Australian Pump 
Industries, has announced the successful 
completion of a big contract in South 
East Asia. The contract calls for the 
supply of skid-mounted drain cleaners 
capable of handling up to 10” drains, a 
breeding ground for mosquitos.

The models selected were Aussie’s 
popular King Cobra Vanguard and 
diesel drive Python kits. These big 
capacity jetters were required urgently 
to clean out drains to help battle the  
Zika virus.

The customer’s requirement was for 
heavy duty drain cleaning equipment 
that could be easily moved on and off 
the back of f latbed trucks. 

Thus, in an emergency situation, 
trucks used for a wide range of other 
applications could be converted into 
mobile drain cleaners.

Aussie’s King Cobra utilises a ‘Big 
Berty’ Bertolini 5,000psi pump with 
a maximum f low of 25Lpm. That 
combination of 25L and 5,000psi gets 
drains cleaned quickly and safely.
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A 200L tank is provided and hose 
reels with both high pressure and low 
pressure hoses are part of the kit. The 
units are powered by Briggs & Stratton 
Vanguard ‘Big Bloc’ engines. The 
‘Big Bloc’ is fitted with a Donaclone 
Cyclopac air cleaner and offers up to 
880cm3 of capacity.

“The ‘Big Blocs’ run cooler, quieter 
and use less fuel than other engines. 
Their huge torque and capacity is never 
stretched to provide loads of power 
to the pumps,” Aussie Pump’s Chief 
Engineer John Hales said. 

Units were also shipped with Aussie 
Viper Mini Reels to enable operators to get 
into blocked drains and canals, commonly 
found in Malacca or Johor Bahru in 
Malaysia. The Viper Mini Reel comes with 
60m of high pressure 3/16th inch hose. It 
is fitted with its own pressure gauge and 

control valve and three nozzle jet holders. 
The frame is stainless steel and the reel 
comes with a 5,000psi rated swivel.

The high pressure hose reel fitted 
to the kits incorporates 60m of ¼ inch 
Bluef lex high pressure hose. 

“We are very proud to have our heavy 
duty drain cleaning equipment be at the 
forefront of the battle against the Zika 
virus throughout South East Asia,” Mr 
Hales said.

For more information visit: 
www.aussiepumps.com.au or call 
(02) 8865 3500.

Toyota Forklifts set for growth 
in Latrobe Valley
Toyota Material Handling Australia’s 
(TMHA) Gippsland service agent has 
introduced a new TMHA product line in 
its rental fleet, commissioning the first 

Bravi LUI 460 elevated work platform 
(EWP) sold by TMHA in Victoria. 

With a f leet of 60 Toyota rental 
forklifts and four mobile service vans, 
Latrobe Valley Forklifts services all the 
power stations in the valley and a large 
territory from Drouin in the east to the 
New South Wales border, and from the 
ranges to the coast. 

Rob and Kelly Mustoe founded the 
family owned business in 2002 and it 
has been a TMHA agent since 2005. Rob 
Mustoe praised the manoeuvrability 
of the new Bravi Lui 460 EWP, saying 
it is far better than anything he has 
previously encountered. 

“We see the Bravi EWPs being 
very popular with local contractors - 
electricians, plumbers and maintenance 
mechanics. I have already had interest 
from a lead-light window maker who 

Aussie Pumps Operations Manager Hamish Lorenz with Technician David Robieson certifying drain cleaners before shipment.

http://www.aussiepumps.com.au/
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needs a work platform to access church 
windows,” he said.

Mr Mustoe said he recently hired 
another service technician based in 
Leongatha to keep up with demand. 

“The 2.5 tonne payload Toyota 
counterbalance forklifts make up the 
majority of the rental fleet, with a variety 
of mast specifications and features such 
as windscreens to meet all the OH&S 
requirements in the power stations,” he said.

Toyota Material Handling Victoria 
Area Sales Manager, Scott Bocksette, said 
Latrobe Valley Forklifts is a valued service 
agent that covers a large area of Victoria.

“Rob and Kelly and their team offer the 
complete TMHA range of equipment from 
the Toyota, BT Lift Truck and Raymond 
brands, as well as Toyota Huski skid-steer 
loaders and now the Bravi elevated work 
platforms,” he said. 

TMHA is distributing four models 
of Bravi EWPs. It expects the three 
most popular will be the Sprint, with 
a 90kg material load capacity and 
maximum platform height of 3,350mm; 
the Leonardo HD, with 180kg platform 
capacity and platform height of 
2,900mm; and the Lui 460, featuring a 
280kg platform capacity and maximum 
platform height of 4,620mm.

The Bravi Sprint is expected to be the 
volume seller and is aimed at large retailers 
who need a fast and agile EWP solution in 
warehouses and on the shop floor. 

TMHA also expects the Sprint to 
appeal to commercial maintenance and 
building management operations to carry 
out tasks including window cleaning, 
ceiling repairs and replacing light globes.

At TMHA’s request, Bravi made a 
number of other changes to the standard 
specification to suit the local market. 
These include a safety feature that 
cuts the hydraulic lifting system if the 
interlocking gate is not closed correctly, 
an operator platform service lock, and a 
recess added to the cover to enable it to be 
used for storage.

Three months ago, Latrobe Valley 
Forklifts moved into new premises at 
33 Stratton Drive Traralgon, with a 
showroom, three-bay workshop and 1500 
square metres of hard-stand area.

NHVR back heavy vehicle 
safety program for kids
The NHVR has joined forces with the 
Australian Trucking Association’s Safety 
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Truck to drive children to become more 
aware of safety around heavy vehicles.

NHVR CEO Sal Petroccitto 
announced the sponsorship of the Volvo 
ATA Safety Truck, powered by BP, 
protected by NTI program at Browns 
Plains State School today.

“We are pleased to be able to support 
this program and bring the Safety Truck 
message to schools like Browns Plains to 
educate children on what trucks mean to 
them and how to safely behave around 
them,” Mr Petroccitto said

“At the NHVR we believe it is vital 
for the community to have a positive 
relationship with the heavy vehicle 
industry, because we need them and 
they need us. We want the community to 
have an understanding of what role this 
industry plays in their everyday life.”

The Safety Truck participates in road 
safety education programs, industry-led 
community events and other public events 
across Australia.

In 2016, the Safety Truck visited 15 
schools across the country, directly 

engaging with up to 3000 primary and 
secondary school students. The Truck also 
participated in over 30 events throughout 
the year, highlighting that road safety is an 
essential message at any age.

Australian Trucking Association Chair 
Noelene Watson said the ATA welcomes 
the NHVR’s support of the Safety Truck’s 
initiatives toward educating everyday 
motorists as well as preparing the next 
generation of Australian road users to 
share the road safely.

“The ATA is pleased the NHVR is 
taking the opportunity to build on its 
commitment to road safety investment,” 
Mrs Watson said.

The NHVR will provide $5000 
sponsorship per year for four years.

Rapid Spray marks  
10 years with Toyota
An Australian plastic tank and spray 
equipment manufacturer has clocked 
up a decade with Toyota forklifts at its 
factory and warehouse in the Hunter 
Valley region of New South Wales.

Rapid Spray currently has four 
Toyota 8-Series LPG counterbalance 
forklifts and one Toyota BT reach 
truck in operation at its head office and 
manufacturing plant in Singleton.

Rapid Spray’s Workplace Health 
and Safety Manager, Geoff Ford, said 
one of the many advantages of using 
Toyota forklifts is the ability to have the 
equipment modified to suit their needs.

“A lot of the work carried out by our 
forklifts involves lifting the plastic tanks 
we manufacture here on site from steel or 
aluminium moulds. They are irregularly 
shaped and need to be handled carefully 
without clamping to avoid damaging 
them when they are being moved.”

To meet this requirement, Rapid 
Spray’s Toyota forklifts are fitted with 
attachments that have a chamfered edge 
to protect the plastic tanks and moulds.

“The local Toyota Material Handling 
Australia (TMHA) branch at Beresfield 
have always fitted these attachments 
prior to delivery, and it really makes 
a huge difference for us knowing our 
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Rapid Spray is celebrating a decade of using Toyota forklifts to increase efficiency.
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products will be protected when in 
transit,” Mr Ford said.

Allan Peacock, Area Sales Manager 
at Toyota Material Handling’s Beresfield 
branch, said Rapid Spray were one of 
the first companies to use this type of 
forklift in Australia.

Mr Ford said the good relationship 
with all the staff at TMHA Beresfield 
was a key reason for chalking up a 
decade with Toyota.

Australian owned and operated for over 
20 years, Rapid Spray manufactures and 
distributes a wide range of water and diesel 
tanks, cartage units and spray equipment 
for the agricultural, mining and industrial, 
and fi re fi ghting industries.

New JCB EcoMax 
tier 4 engine
JCB Construction Equipment Australia 
(CEA) has brought fuel effi  cient EcoMax 
engines to its backhoe loader range, 
delivering improved effi  ciencies and setting 

the standard for the Australian market. 
According to Glenn McLeod, JCB 

CEA National Product Manager for 
Backhoes, the new EcoMax Stage IIIB/
Tier 4i and Tier 4 Final engines off er 
the latest technology with reduced 
fuel consumption and greenhouse gas 
emissions, with the new units tested for 
110,000 hours in 70 diff erent machines.

“JCB CEA has tested the latest units 
in some of the toughest applications and 
harshest environments. Each JCB engine 
has cutting edge combustion technology 
that delivers improved efficiencies and 
excellent fuel savings,” Mr McLeod said.

Th e JCB engines do not require a Diesel 
Particulate Filter (DPF) so the backhoes 
retain their low bonnet line for visibility 
to the wheels and attachments, providing 
increased operator safety and a more 
spacious engine compartment to allow for 
easier maintenance.

Both the JCB EcoMax Stage IIIB/Tier 
4i and Tier 4 Final engines boast the 

new Auto Idle, Auto Throttle and Auto 
Drive (Automate) features as standard. 
These features allow operators to pre-
set idle modes when switching between 
excavator and front loader operations, 
cutting fuel consumption, engine noise 
and emissions.

“The new standard control panel 
featured on all Stage IIIB/Tier 4i 
backhoes allows operators to access 
a comprehensive menu and view fuel 
economy data too, and service intervals 
can still be carried out entirely from 
ground level without the need to remove 
side panels or climb access filters,” Mr 
McLeod said.

Both models include JCB LiveLink with 
seven report screens available for operators 
to view machine utilisation, productivity, 
travel time, fuel usage, work modes, engine 
start, run time and carbon emissions.

To fi nd out more about JCB backhoes, 
contact your local dealer or visit: 
www.jcbcea.com.au.

JCB’s 3CX backhoe fi tted with the 
latest EcoMax engine, offering reduced 
fuel consumption and greenhouse gas emissions.

http://jcbcea.com.au/

